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Emotnpovikéc onpocievosig

Anpocieveoelg o AieOviy Emetnpovika meprodikd petd ané kpion (Blind Review
Process)
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8)

9)

"Marketing Orientation and Company Performance: A Comparative Study of Industrial
vs. Consumer Goods Companies”, Industrial Marketing Management, vol. 26, no.5, pp.1-
18, 1997 (ouvepyacia pe T'. AUAwVITh, Impact Factor 1.40),

"Marketing Orientation and its Determinants: An Empirical Analysis” European Journal
of Marketing, volume 33, nos. 11/12, p.1003-37, 1999 (ouvepyaocia pe . AuAwvitn Impact
Factor 0.71),

"Market Orientation Development: A Comparison of Industrial vs. Consumer Goods
Companies”, Journal of Business & Industrial Marketing, vol. 16, no. 5, pp. 354-81,
2001, (ouvepyaoia pe I'. AUAWVITN, Impact Factor 0.53)

"Behavioural Responses to Customer Satisfaction: An Empirical Study”, European
Journal of Marketing, vol. 35, nos. 5, p. 687-707, 2001 (ouvepyacia pe B.
2 1aBakoémouAo Kai A. ABavacomouAo Impact Factor 0.71)

"An Empirically Based Typology of Product Innovativeness For New Financial Services:
Success and Failure Scenarios”, Journal of Product Innovation Management, vol. 18,
no. 5, pp. 324-42, 2001 (ouvepyaoia pe . AuAwvitn, TT. TTamaoTa@omoUAou, Impact Factor
2.65)

"Antecedents of Trust in Industrial Service Relationships and the Moderating Effect
of the Duration of the Relationship”, Journal of Services Marketing, vol. 16, no.7, pp.
636-655, 2002 (ouvepyaoia pe K. Venetis)

"Market Share and Customer Satisfaction: What is the Missing Link?", Journal of
Euromarketing vol. 10, no.4, pp. 61-82, 2002, (ouvepyagia pe T. AvAwvitn, N.
TTamapaciAciou, A. Koupepévo, TT. TTamaotaBomoUAou)

"Antecedents to Perceived Service Quality: An Exploratory Study in the Banking
Sector”, International Journal of Bank Marketing, 2003, vol. 21, no.4, p. 168-90
(ouvepyaaia pe B. ZtaBakdémouho kai A. ABavacdmouAo)

"Assessing Service Quality on the WEB: Evidence from B2C Portals”, Journal of
Services Marketing, 2003, Vol. 17, No.5, p.529-48 (cuvepyagia pe . Anuntpiddn)



10) "Assessing the importance of the development activities for successful new services:
Does innovativeness matter?”, Journal of International Bank Marketing, 2003, vol. 21,
no 5, pp 266-79 (ouvepyaaia pe TT. TTamaoraBomoUAou kai I. AuAwviTn)

11) "Antecedents and Consequences of Brand Loyalty: Some Empirical Evidence”, Journal
of Brand Management, 2004, vol. 11, no 4, pp 283-306 (ouvepyaocia pe B. Z1aBakémouAo)

12) "Managing the Firms’ Behaviour through Market Orientation Development” European
Journal of Marketing, 2004 vol. 38, nos. 11/12, pp. 1481-508 (ouvepyacia pe T.
AuAwvitn kai TT. TTamaoTa®omoUAou, Impact Factor 0.71)

13) "The Role of Trust and Commitment in Customer Retention: Insights from BZ2B

Services”, Journal of Business Research, 2005, vol. 58 no 2, pp.126-40 (Impact Factor
0.94)

14) " Uncovering the Keys to Successful Service Elimination: Project ServDrop" Journal of
Services Marketing , 2006, Vol. 20 no. 1, p24-36 (ouvepyaaia pe TT. TTamaotaBomoUAou
kai T'. AuAwviTtn)

15) "Measuring Service Quality in B2B Services: An evaluation of the SERVQUAL scale
vis-a-vis the INDSERV scale" Journal of Services Marketing, 2005, Vol. 19 no. 6,
pp421-435

16) "Pricing Objectives Over The Service Life Cycle: Some Empirical Evidence”, European
Journal of Marketing 2005 vol. 39, nos. 5/6, pp. 696-714, (ouvepyaoia e I". AvAwvitn
Kkai K. Hvrouva, Impact Factor 0.71)

17)"An Alternative Measure for Assessing Perceived Quality of Software House

Services”, The Service Industries Journal, 2005 Vol. 25, no 6, pp. 803-23 (Impact
Factor 0.45)

18) "Antecedents of Perceived Quality in the Context of Internet Retail Stores”, Journal
of Marketing Management, 2005, Vol. 21 Issue 7/8, p669-700 (ouvepyaoia e Z.
Anuntpiddn kai B. ZraBakdmouio)

19) "Measuring Internal Market Orientation in Services: Some Empirical Evidence”,
Journal of Business Research 2006, vol.59, no. 4, pp432-48 (Impact Factor 0.94)

20)"Successful new-to-the-market versus 'me-too’ retail financial services: The influential
role of Marketing, Sales, E.D.P./Systems and Operations”, International Journal of
Bank Marketing, 2006, Vol. 24 Issue 1, p53-70 (ouvepyaoia pe TI. TTaraoraBomouAou Kai
. AvAwvitn).

21) "The Notion of Internal Market Orientation and Employee Job Satisfaction: Some
Preliminary Evidence”, Journal of Services Marketing, 2008, Vol. 22 nol, 68 - 90



22)"The relationships of customer-perceived value, satisfaction, loyalty and behavioral
intentions”, Journal of Relationship Marketing, 2007, Vol. 6 nol (ouvepyaoia pe N.
TleumeAiko kar K. Xar{nmavayiwrou)

23) "Measuring the Effectiveness of Marketing Information Systems: An Empirically
Validated Instrument”, Marketing Intelligence and Planning 2007, Vol. 25 no6, 612-31;
(ouvepyaoia pe I. TTavnyupdkn, K. Xar{nmavayiirou)

24) "Antecedents of Internal Marketing Practice: Some Preliminary Empirical Evidence",
International Journal of Service Industry Management, 2008, vol. 19 no3, pp. 400-
434 (Impact Factor 0.86)

25)'Using the extended innovation attributes framework and consumer personal
characteristics as predictors of internet banking adoption” Journal of Financial
Services Marketing, 2008 vol. 13 nol, 39-51 (ouvepyaoia ue X. Kopito)

26) "Investigating the Drivers of Internet Banking Adoption Decision: A Comparison of
Three Alternative Frameworks” International Journal of Bank Marketing, 2008, vol. 26
no 5, pp. 282-304 (ouvepyaoia e X. Kopito)

27)"An Examination of the Effects of Service Quality and Satisfaction on Customers’
Behavioral Intentions in e-shopping” Journal of Services Marketing, forthcoming 2010,
vol. 24 no3 (ouvepyaoia pe B. ZtaBakdmouho kar Z. Anuntpiddn)

28)"Person-place congruency in the Internet Banking context”, Journal of Business
Research forthcoming (ouvepyacia pe X. Kopito kai K. BaoaiAikomoUAou, Impact Factor
0.94).

29)"Internal-Market Orientation: A Misconceived Aspect of Marketing Theory"” European
Journal of Marketing forthcoming (ouvepyacia K. Xarlnmavayiwtou kar K.
BaooiAikomoUAou, Impact Factor 0.71)

AVOKOWVAGELS 6€ TPUKTIKG 1E0vAOV cuvedpimv petd oo kpion (Blind Review
Process)

30) "Company Performance. Does Marketing Orientation Matter?”, TlpakTikd 21ou
Zuvedpiou Tn¢ Eupwmdikfic Akadnuiac MdpkeTtivyk (EMAC), 1992, Apxouc Aaviag, oeA.
83-95 (ouvepyaaia pe . AuAwvitn, ©. Koupepévo),

31) "Discriminating Profitable and Unprofitable Companies on the Basis of Their Marketing
Profiles”, TTpakTikd 220u Zuvedpiou Tng Eupwmdikhc Akadnpiac MdpkeTivyk (EMAC),
1993, BapkeAwvn Iomaviag, oeA. 105-21 (ouvepyaoia pe . AuAwviTh, ©. Koupepévo),



32)"Assessing Marketing Effectiveness - Some Preliminary Results”, TTpakTikd 23ou
Zuvedpiou Tng Eupwmdikhc Akadnuiac MdpkeTivyk (EMAC), 1994, MdaoTpix OAAavdiag,
oeh. 1199-201 (ouvepyaoia pe T'. AuAwviTh, ©. Koupepévo),

33)"Marketing Orientation: A Powerful, and Fruitful, Competitive Edge for Industrial
Marketers”, TTpakTika 250u Zuvedpiou The Eupwmdikhc Akadnpiac MdpkeTivyk (EMAC),
1996, BoudaméoTn Ouyyapiag, ocA. 491-510 (ouvepyaaia pe . AuAwviTtn),

34)"Company and Market Correlates of Marketing Orientation Development: An Empirical
Investigation”, TTpakTikd 26° Zuvedpiou Tng Eupwmdikng Akadnpiag MApKeTIVYK
(EMAC), 1997, Coventry, M. BpeTavia, oeA. 536 - 555 (ouvepyaoia pe . AuAwviTn),

35)"What Does Marketing Orientation Mean in Practice? Some Empirical Evidence”
TTpakTikd 28 Zuvedpiou Tng Eupwmdikhic Akadnpiac MdpkeTivyk (EMAC), 1999,
BepoAivo, Meppavia (NAEKTpoVIKA €Kdoon TWV TIPAKTIKWY 0 Yneiakod 3ioko, ouvepyaoia pe
. AuAwvitn, N. TTamapaaiAciou),

36)"An Exploratory Study in the Understanding of Consumers' Attitudes Towards the
Internet”, TlpakTikd 29% Zuvedpiou Tng Eupwmdiknc Akadnuiac MdpkeTivyk (EMAC),
2000, PoTepvrap, OAAavdia (nAekTpovikh €Kk3oOn TWV TPAKTIKWY 0t Yyneiako &ioko,
ouvepyaoia pe . AuAwvith, TT. TTamactaBomoUAov)

37)"Market Share and Customer Satisfaction: Are They Always Related?”, TTpakTikd 300u
Zuvedpiou Tng EupwmdikAc Akadnuiac MdpkeTivyk (EMAC), 2001, Mmépykev, Noppnyia
(nAekTpovIKA €kdoON TWV TPAKTIKWY 0t Yneiakd dioko, ouvepyaoia pe . AuAwviTh, A.
Koupepévo, N. TTamapaaiAciou, TT. TTamacta®omoUAou)

38)"What functions influence the success of new-to-the-market vs. 'me-too’ retail
financial services?”, TTpakTikd 30% Zuvedpiou Tng Eupwmdikhc Akadnpiac MApKETIVYK
(EMAC), 2001, Mmépykev, Noppnyia (nAekTpovikh €kdoon TwV TPAKTIKWY O Yn@iako
dioko, ouvepyaoia pe . AuAwvith, TT. TTamacTaBomoUAov)

39)"An integrative model of new service performance: Evidence from the Greek financial
services market” TlpakTikd Aietol¢ Zuvedpiou TTaykoopiac Akadnuiac MAPKETIVYK,
KdpvTip, OuaAia, 2001 (ouvepyaoia pe . AuAwvith kai TT. TTamactaBomoUAou)

40)"An Exploratory Investigation of the Effect of Formality on the Content of the
Service Elimination Process” TipakTika 31% Zuvedpiou Tng EupwmdikA¢ Akadnpiag
MdpkeTivyk (EMAC), 2002, Mivxo, TToptoyaAia, (NAEKTPOVIKA £Kd0ON TWV TIPAKTIKWY O€
yneiako dioko, ouvepyaoia pe . AuAwvitn, TT. TTamactaBomoUAou)

41)“Exploring the Relationship between Task Environment and Market Orientation
Adoption” TTpakTikd 32% Zuvedpiou Tng Eupwmdikng Akadnpiag MdpkeTivyk (EMAC),



2003, FAaokdpn, MeydAn Bpetavia, (nAeKTpoVIKA £Kd0oN TWV TTPAKTIKWY 0 Yneiako dioko,
ouvepyaoia pe . AuAwvith, TT. TTamacTaBomoUAov)

42)"Identifying the Antecedences of Service Elimination Performance”, TTpakTikd 33
>uvedpiou Tng Eupwmdikng Akadnpiag MdpkeTivyk (EMAC), 2004, Murcia, Spain,
(nAekTpovikA €kdoon TWV TPAKTIKWY 0c yneiakd dioko, ouvepyaoia pe T. AuAwvitn, TT.
TTamaoTa®omoUAou)

43)"Service Elimination Decision-Making And The Product Life Cycle Model: Project
Servdrop”, TTpakTikd 12° Zuvedpiou TTaykéopiag Akadnpiagc MdpkeTivyk, University of
Muenster, Germany, (NAeKTPOVIKA €kd0aNn TWV TPAKTIKWY 0 Ynpiakd dioko, ouvepyacia pe
TT. TTamaota®omoUAou, I. AuAwvith, N. TTamapaaoiAciou)

44)"The Impact of Internal Market Orientation on Employee Job Satisfaction: Some
Preliminary Evidence”, TTpakTikd 34* Zuvedpiou Tng Eupwmdikig Akadnpiag MApKeTIVYK
(EMAC), 2005, Milan, Italy (nAekTpovikA ékdoon Twv TPAKTIKWY 0€ Yn@lakod dioko)

45)"Modeling the relationship between customer-perceived value, satisfaction, loyalty and
behavioral intentions”, TTpakTika 35° Zuvedpiou The Eupwmdikig Akadnpiag MApKETIVYK
(EMAC), 2006, ABhva, EAAGSa (nAekTpovIKA €KBoon TWV TIPAKTIKWY Of Ynelako Sioko,
ouvepyaoia pe N. TCepmeAiko)

46)"Information and Communication Technologies' adoption: Scenarios for success and
failure”, American Marketing Association Conference, 2006, Chicago, US (ouvepyaocia
pe TT. TTamaota®omoUAou Kai . AuAwviTn)

47)"The Role of Innovation Attributes on Consumers Decision to Adopt Internet Banking
Services: Empirical Evidence from Greece", TTpakTikd 36* Zuvedpiou Tng Eupwmdikig
Akadnuiac Mdpketivyk (EMAC), 2007, Péikiapik, IoAavdia (nAekTpovikh £kdoon Twv
TPAKTIKWY 0¢ yneiako dioko, ouvepyacia pe X. Kopito, TT. TTamactaBomoUAou)

48)"Key Account Management Effectiveness - A Pilot Relationship Marketing Perspective”,
TTpakTika 36°% Zuvedpiou Tne Eupwmdikn¢ Akadnuiac MdpkeTivyk (EMAC), 2007,
Péikiapik, IoAavdia (NAeKTpoVIKA £kdoon TWV TTPAKTIKWY 0g Ynelakod dioko, ouvepyaoia pe
N. TCepumeAiko)

49)"Linking different types of ICT adoption conditions to their performance outcome”
TTpakTikd 36°° Zuvedpiou Tne Eupwmdikhic Akadnuiac MdpkeTivyk (EMAC), 2007,
Péikiapik, ToAavdia (NAEKTPOVIKA £K300N TWV TIPAKTIKWY 0 Yneiako 8ioko, ouvepyacia pe
. AuAwviTn, TT. TTamraotaBomoUAou Kkai N. TTamapaciAciou)

50)"Organizational antecedents of ERP user acceptance” TTpakTtikd 36% Zuvedpiou Tng
Eupwmdikng Akadnuiac MdpkeTivyk (EMAC), 2007, Péikiapik, IoAavdia (nAekTpovikh
£kd00N TWV TIPAKTIKWY 0g Yneiako dioko, ouvepyaoia pe TT. TTamaoTaBomoUAou)



51)"Using The Extended Innovation Attributes Framework And Consumer Personal
Characteristics As Predictors Of Internet Banking Adoption”, TTpakTikd lou AigBvolg
AieToU¢ Zuvedpiou oTo MdpkeTivyk Ymnpeoiwyv, 2007, Xiog, EAAGda  (Zuvepyacia pe  X.
KopiTo)

52)"Criteria for Identifying Key Accounts and Business Performance: Are they linked?”,
TTpakTika 37°% Zuvedpiou Tne Eupwmdikig Akadnuiac MdpkeTivyk (EMAC), 2008,
Brighton, BpeTavia (nAekTpoviki £€kdoon TWV TPAKTIKWY 0 Yneiako dioko, ouvepyaaia pe
N. TCepmeAiko)

53)"An Empirical Investigation of the Path from Service Blueprinting Formality to Service
Encounter Effectiveness. Some Preliminary Findings" TTpakTikd 37° Zuvedpiou Tng
Euvpwmdikng Akadnuiag MdpkeTivyk (EMAC), 2008, Brighton, Bpetavia (nAekTtpovikn
£kdoON TWV TTPAKTIKWY o€ Yneiako dioko, ouvepyaaia pe . KwoToémouAo)

54)"An Empirical Investigation of the Path from Service Blueprinting Formality to
Perceived Service Quality." Tlpaktikd 17° Evngiou Zuvedpiou Services Marketing
Excellence, Washington, Hvwpéveg TToMiTeieg Apepikng (ouvepyaaia pe I'. KwoTtdmouAo).

55)"Person-place congruency in online shopping contexts”, TTpakTikd Tou 14ou TTaykdopiou
Zuvedpiou MdpkeTivyk, 2009, Ocho (ouvepyaoia pe X. Kopito kai . KwaTtdmouAo).

56)"Key Account Management Orientation and its Implications - A Conceptual and
Empirical Examination” TlpakTikd 38ou ZXZuvedpiou Tng Eupwmdikng Akadnpiag
MdpkeTivyk (EMAC), 2009, Audencia Nantes - TaAAia (nAekTpovikh €kdoon Twv
TPAKTIKWY 0 ynelakd dioko, ouvepyaaia pe N. T{eumeAiko)

Emompovika ap0pa vd kpion og d1e0vi] meprookd

1) “A preliminary insight of the service elimination decision-making during the different
stages of the service life cycle” International Journal of Service Industry
Management (ouvepyaaia pe TT. TTamaoTraBomoUAou kai . AuAwviTn)

2) "In Search of Parsimony in Predicting Adoption of Innovative Service Distribution
Channels" International Journal of Service Industry Management (ouvepyasia pe X.
KopiTo)

Emotnpovikéc peréteg o€ eEEMEN

1) Project "MAN-KAM": AmoteAeopatikn Aloiknon Twv Zxéoewv pe TTeAdTeg ZTpaTnyikng
2.nupaciag.



2) Avdiuon tng Auvardétntac Xphonc Ttou Aiaduktiou yia Tthv TlpowBnon / Aiavoun
Xpnuartooikovopikwy TTpoiovTwy.

3) INTSCALE: Avamrtuén epeuvnTikoU epyaAeiou péTpnong Tou Padpol uioBEéThong Twy
apxwv / TpakTIkKWV Tou EowTepikoU MAPKETIVYK Kal OUVETTEIEC aTmd Th UI0BEThoNn yia Thv
emixeipnon.



Epgovntikn, enayyeApoTIKY] KOl OL00KTIKT Epmepio

Emotnpovikéc — akaonpaikég peréteg

1991

1994

1994

1998

1998

1998

1998

1998

2000

«H ®@ihocoia Tou MdpkeTivyk othv EAAGda: TTwe AvTiAaupavovtarl kai Epappélouv
ol EAAnvikéc Emixeiphoeic To MdpkeTivyk kai TTola n Zxéon tng TToidéTnTag tng
Epappoyng Tou pe Thv Atdédoon Twy Emixeiphocwy otnv Ayopd», 192 ocAidec.

«Epeuva tng Auvapikétntac Twv MME otnv EAAG8a Tou 2000, 618 ocAideg.

«A Pan-European Perspective in Innovation: Attitudes, Behavior, Impact &
Antecedents», 110 geAidec.

Tlapdpetpor TToidTnTag Tng Ymhpeoiac kar Ikavomoinong Tou TTeAdth othv EAANVIKA
Tpame{ikh Ayopd (ouvepyaaia pe B. Z1aBakdmouAo)

Aigpeivnon tng TToi6thtag Twv Zxéoewv Aiapnulépevou kar AilaphuioTh othv
EAAnvIkA AlapnpioTikh Ayopd

Z1parnyikég ATopdoeig Aioiknang XaptopuAakiou Ymnpeoiwv: Project "ServMan”

Aigpetvnon Twv TTapapétpwy Tng Ikavomoinong Tou KatavaAwTh Kai Thg AvamTuEng
Zxéoewv TTiorétntag (Loyalty) oe pia Emwvupia i Emixeipnon (ouvepyacia pe B.
2 TaBakoToUAo)

OAokAnpwpévn Kdl KaAIivOTOHOC TPOOEYYIon TAUTOXpOVNG TAPAYWYNC TPOIOVTWY
uYnAic mpooTiBépevng aiac (apivoféva-oAlyo-TToAUGAKXAPITEC) ATTd UTTOTTPOIOVTA
oakxapoupyeiwv, ETTET II, Epeuva ypageiou kai ediou Twv Propnxavikwy ayopuwv
Auaivng, Tpexahodng kai EavOdvng ae BaAkdvia kar Méan AvatoAn ot ouvepyaaia e
ApiatoTéAeio TlavemoThAuio OcooaAovikng kai EAAnVIKA Biounxavia Zaxdpewc (o€
e€€MEn, ouvepyaaia pe T'. AuAwvitnh, N. TTamrapaaiAciou, TT. TTamaota®omoUAou)

Epeuva via tn Anpioupyia TTaveAAadikoU Aciktn Ikavomoinong Ttwv EAAAVwyY
KaravaAwTwyv kar Twv EAAnVIKWY ETixeipAoewy améd Ta mpoidvTta Kai Ti¢ Ymnpeoieg
mou KatavaAwvouv kai TTpounBelovTtai, 250 aeAidec (ouvepyaaia pe . AuAwvitn, N.
TlanapaaiAciou, TT. TTamacTta®omoUAou)

Emotnpovikég neAETES Y10 ETLYEIPTCELS KOL 0PYUAVIGHOVS

1989

‘Epeuva ayopd¢ Témou eykatdotaong via To Praktiker S.A.,



1993

1994

1994

1994

1997

1997

1997

1997

1998

1998

1998

1999

1999

1999

1999

‘Epeuva amoTeAcopaTikOTRTAC d1A@NUICTIKAG KauTrdviag via 1o Praktiker S.A,

‘Epeuva amoTteAeopaTikOTNTAG TOU UioTAuevou positioning Tou Praktiker S.A kai
afioAdynon evaAAakTIkWwy gikovwy (image) via Tnv eTaipeia,

‘Epeuvac Avopdc via To oxediaopd ZTpatnyikAc MdpkeTivyk yia Tov Opyaviopo
Apgévog TTeipaiwg,

‘Epeuva Ayopdc via thv Pratt & Lambert Hellas yia véo mpoidv (miBavég
EVAAAGKTIKEC XPAOEIC, KATAAANAGTEPA KavdAia di1avoung)

‘Epeuva tng TToiéTnTag Twyv TTpoogepopevwy Ymhpeoiwv oto AikTuo Kataotnudrwy
Tou OTE.

AvdAuaon Tou TTepipdAAovroc MdpkeTivyk Tou AgpoAinévogc ABnvwy kai Ikavotoinon
Twv Aigpxopévwy amd Ti¢ Ymnpeoiec mou TTapéxovrar: Baoikd Zuumepdopara kai
Ztpatnyikéc TTpotdoeig, AieBvAc AepoAipévagc ABnvv «EAcuBépioc BeviléAog»,

AvdAuon Tou TTepipdAAovTtog Twy EmayyeApatikwy Odnywyv kai TTpotdoeic Xdpaéng
2 T1patnyikwy MdpkeTivyk yia To Xpuad Odnyo

AvdAuon Tou TTepipdAhovtoc Internet otnv EAAGda kai Tlpotdoeic Xdpa&ng
ZTpathyikwyv MdpkeTivyk yia Thv OTENET.

2Tpatnyikh AvdAuon tng TpamelIKAC ayopd¢ kai emimédou efumnpéTnong yia
ETMIXEIPAOEIC Kal ZXeS1AoUOC ZTpaThyikAC MApKETIVYK via Thv Epmopikh Tpdmela

TTpotdoeic Xdpa&nc ZTpartnyikic Avdmntuéng Néou TTpoidvroc kai Eioaywyng Tou
otnv EAAnvIkA Ayopd @appdkwy, Boeringer Ingelheim,

‘Epeuva tng TToi6ThTag Twv TTpoowepopsvwy Ymhpeoiwv oto AikTuo Kataotnudrwy
Tou OTE,

AvdAuon Tou TTepipdAAovtog Twy EmayyeApaTikwy Odnywv kai TTpotdoeic Xdpa§ng
ZTpaTtnyikwy MdpkeTivyk yia To Xpuad Odnyo Tng ApxNn¢ ThAemikoivwviwy Kutpou

Avamtuén oTpatnyikwv one-to-one marketing yia Tnv Intertrust (kAddog
apoipaiwv kepaAaiwv Tng Interamerican)

Aigpelivnon Twv oTdoswy, amdyswv Kai avTIAfgewy Twv EAAAVWY yuvaikwv oTo
TéAog Tou 200U aiva kar xdpafn oTpatnyikwy HAPKETIVYK yia Thv eTaipeia Body -
Shop

AvaAmTuén €MIKOIVWVIAKWY OTPATHYIKWY yid Plognxavikéc ayopéc yia Thv eTaipeia
ApyupopeTaAAcupdTwy & Baputhvng.
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2000

2000

2000

2000

2000

2001

2001

2002

2002

2002

2003

2004

2004

2005

Ekmovnon MeAétng yia Tov EAAnvik6 Opyavioué Tumomoinong avagopikd He Tov
Txediaopd EOvikoU Aciktn Métpnong Tne Ikavomoinong KaravaAwTtwyv Kai
Emixeiphoswy amé Ta TTpoiévra mou Ayopdlouv kai TTpopunBelovTai

AvdAuon Tou AiktUou Aiavopic othv EAAGda yvia AAisutika Tlpoiévra via To
YToupyeio Mewpyiag

Zxediaopog TTpoypdpparog MdpkeTivyk (Marketing Plan) kai EmixeipnpartikoU
Zxediou (Business Plan) yia tnv idpuon HAekTpovikoU Kévrpou Epmopiou Tng
Evwong Zevodoxwv Ztepedc EAAGSac

27pathyikog Zxediaodog kai Avamtuén Ayopuwyv - Néwv TTpoiovTwy yia Tov Xpuad
0dnyoé (12punvn cuppach TTapoxXAC GUUPOUAEUTIKWY UTTNPETIWY)

‘Epeuva ayopdc yvia Th Xdpa&n Ztparnyikic MdpkeTivyk Tou Habitat
‘Epeuva ayopdc via th Xdpa&n Ztparnyikic MdpkeTivyk Tng Yamaha Hellas

‘Epeuva ayopdc yia Thv tapakoAolOnon Twy eMIMTWOEWY ThG £1KOvag Twv MeydAwv
Xopnywv Twv OAUPTIAKWY AYWVWY amd ThV EMIKOIVWVIAKA Tou¢ TpoomdOeia
(OKTAGON AE)

‘Epeuva ayopdc yia tnv Shell AE avagpopikd pe 10 wpdplo AsiToupyiag Twv
TPATNPIWY Kdl To €Timedo I1KAVOTIOINGNG TWV OdNYWV daAMO TIC TAPEXOHEVEC
UTTthpEOieC 0TA TTPATAPIA KAUGIHWV.

MeAéTh yia To Ymoupyeio Epyaciac Tou PaBpol ikavoToinoh Twv ao@aAiopévwy oTd
KUpld ac@aAIoTIKA TaApEia amod TIC TAPEXOHEVECG UTTNPETIEC

‘Epeuva ayopdc yia Tnv mapakoAolOnon Twv eMIMTWOEWY ThG £1KOvag Twv MeydAwv
Xopnywv Twv OAUUTIAKWY AYWVWY dAmd ThV ETIKOIVWVIAKA TOUC TpoomdOeia
(OKTAGON AE)

Zuvepyatng Tng MOTOAYNAMIKHXZ AE. oe Oéupara Customer Relationship
Management (didpkeia éwg To 2008)

‘Epeuva ayopdc yia Tn xdpa&n eumopikAg oTpathyiking TN TXIMENTA XAAYVY.

Zxediaopog Ztparnyikng MdpkeTivyk (Marketing Plan) yia Ta Tomikd mpoiovra Twv
KukAddwv (ANATTTY=IAKH KYKAAAQN A.E)).

Zxed1aopoc ZTpathyikAc MdpkeTivyk yvia To Claricid TnG ¢appaKeUTIKAC €Taipeiag
Abbot
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2005

2006

2006

2007

AvanTtuén ZuoThupatoc A&ioAdynong TToiothtag Twyv Ymhpeowwv tng AieBuvong
TTpoowmikoU Thv AEH

27paTNYIKOG ZXediaopoc MAPKETIVYK yid Thv £Tdipeid TTAPAYWYAC EUPIaAwWUEVOU
vepol POYBAZ

MeAéTh Tou emimtédou e-skills atov Anpédoio Topéa yia To TTAPATHPHTHPIO THX
KOINGINIAZ THX TTAHPO®OPIAL

2Tpathyikog ZXediaodoc MApKETIVYK yia Thv e€aywyh ep@iaAwpévou kKpaaioU Kai
ayvoU mapBévou eAaidAadou Tou ouveTaipiopou Apxdvwyv (KpATng) oTic ayopéc Tng
Ouyyapiag, TToAwviag kar Toexiag

AN emayyEAPOTIKT ERmTELpio

1996 - 1997 ZUupouAoc EumopikoU Zxediaopol othv BROKINS-1 Ltd., peoimikhp etaipeia. H

2000 -

eTaipeia dpaAcTNPEIOTIOIEITAI KUPIWG OTNV AOQYAAION EUTIOPIKWY Kal Plopnxavikuwy
KIvOUvVWy.

onpepa ZuvepydThc Tou EAAnVIKoU AvoikTou TTavemioThpiou (ZETT)

AWWOKTIKY gpmerpio

EkTevAc 313aKTIKA epTTEIpia 0TOUG akdAoUBoUG eTIGTNHOVIKOUC XWPOUG:

Aioiknon MApKETIVYK,

MéBodor Epeuvag Ayopdc

TTpoypappuatiopoc kai TTpowBnon TTwAngewy
TigoAoyiakn TToAiTikA kat AidBeon TTpoidvTog
Biopunxavikd MApKeTIvyK

Aigbvéc kar EEaywyikd MApKETIVYK,
2upmepipopd KatavaAwTh

‘Epeuva Ayopdc

MdpkeTivyk YTtnpeoiwy

MdpkeTIvyK XpnHaToOIKOVOUIKWY YTThpeaiwy

MdpkeTivyk ToupioTikwy YTtnpeoiwy
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Emiong, amé To 2000 ato EAANVIKG AvoikTo TTavemioThpio we ZETT oto MdpKeTIVYK

Epnepio o€ gevooenyelpnolokd cepvapio

EkTeviAc OB13aKTIKA eumelpia oge  evdoemiXelpnolakd ocpivdpia oc  MAPKETIVYK,
Biounxavikdé MdpkeTivyk (B2B), MdpkeTivyk Ymhpeoiv, MdpkeTivyk Zxéocwv &
TTwAhosig, Aioiknon TTeAaTwyv ZTpatnyikAc Znuaciac, Epeuva Avopdc, Tpamelikod
MdpkeTivyk, Aianpaypatetoeic  yvia  ISiwtikéc Emixeiphoeic  kai  Anpdoioug
Opvaviopoug. EvdeikTikd avagépovrar Eumopiki Tpdmela, Apivita, EATA, ABnvdikn
ZuBomolia, ALCON, ApyupopetaAAcupatwy & Baputivhg, ZmUpou ABEE, TOYOTA
HELLAS, OXZE, AEATA, ETNATIA TPATIEZA, Eurobank, Interamerican, Credi Com,
AypoTiki Tpamela Tng EAAGSag, Rilken, Dell Computers KA.
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1)

2)

3)

4)

5)

6)

7)

«H ®@1Aooogpia Tou MdpkeTivyk oThv EAAGda: TTwg AvtiAaupdvovtar kai Egappdélouv ol
EAMnvikéc Emixeipnoeic To MdpkeTivyk Kai TToia n Zxéon tng TToidtntac Tng Egappoyic
Tou e Thv ATddoon Twy Emixeiphoewy othv Ayopd», MeAétnh KOE, 1992 (ouvepyaaia pe
. AuAwviTn)

«Epeuva tng Auvapikotntac Twv MME othv EAAGSa Ttou 2000», MeAétn KOE, 1995
(ouvepyaaia pe . AuAwvitn kai N. TTamapaoiAcgiou)

«MeAéTh yia Tnv Avantuén BapopéTtpou Ikavomoinong Twv EAAAvwy KatavaAwTwy Kkai Twv
EAAnvikwy Biopnxavikwyv Emixeiphoswv amé T1a Tlpoidvra kai Tic YThpeoie¢ Twv
Biounxavikwv TlpounBeutwyv kai Twv Tlapaywywv KatavaAwTtikwy TlpoidvTwy Kai
Ymnpeaiv», MeAétn KOE, 2000, (ouvepyacia pe . AuAwvith, N. TlamapaoiAciou, TT.
TTamaoTraBotoUAou).

«MeAéTn Ikavomoinong Twv AgpaAiopévwy amod Tic TTapexopeveg Ymnpeoieg Twyv Kupiwv
AcgpahioTikwy Tapeiwv Tng Xwpac», MeAétn KOE 2002 (ouvepyaoia pe . AuAwvitn, TT.
TTamaoTraBomoUAou).

«MeAETN TNG AYopdoTIKAG Zupmepipopdc Twv MeAwv Tou AiktUou Alavophc otov KAddo
Twv Mn-MeTarAikiv OpukTwv», MeAétn KOE 2004.

«MeAétn Avamtuéng Twv Tlapadooiakwyv Tlpoidvtwy Twv KukAddwv kai Xdpaén
ZTpatnyikwv MdpkeTivyk», MeAéth KOE 2004.

«MéTtpnon Tou BaBpol Aidxuong twv TexvoAoyiv TTAnpowopikA¢ kai Twv AcfioTATWY
Twv Epyalopévwy oto Anpéaio», MeAéth KOE 2007

YvAiloyiKoi TOpoL

1)

2)

«Zuvelopopd Tou MdpkeTivyk oTthv Evioxuon Thng AvraywvioTikéThtag The Biopnxaviac»
oto H téxvn tou AicuBuverv, koivh ékdoon Financial Times ka1 Ekdéosic Afhog, ABhva,
1997 (ouvepyaoia pe T'. AuAwvitn)

"Analysis of the Greek Fishing Industry and Strategic Suggestions for Growth",
TiunTikog Toépoc via Tov Avam. KaBnynth Anuftpio Kodoodkn, TTavemoTtAuio TTeipaid,
TTeipaidg, 2001 (ouvepyacia pe N. TTamapaciAciou)
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